» Achieve more
with KROHNE

P> measure the facts

AR E T

RIpEEERA (EFR: KROHNE)

BIETF 19214 HIKROHNE (7R : RIfE) S TEEHFHE, B—KBAOTHEAMEFSREMN
RAIRFLUNENHZWEFRE LT (ERTIER, ETINESNY, MEARBSEESE
NESRAZE, sARFPRE—NUNERRSR; BN, teEsdsmzINRRNE, AARE
ITESEHMNERASR., . BRMZES, KROINEEFBZOLNMEWR— “BliEHEH" —RAeERmEEA
BIMEEARI; KK, EMERRINNRERES, FHBIKROHNEIAMIZAN .

M2 (B8 BRATF (FFR: KMIC) {EARBEBEXRPEXNHERBIPENHE
RS OBBIRAT KA FRESRTIBE~ROEE . BRI WIARS . HNIFE0RS.
RAEBENRAELE, LR, KRR BN TN BER. FE. ERFMREHEL, HELZER
SHXEMRBSHERFRSZF L, RMNBILRIS. ABRFPREHBRS RFEERS. ARRR
TaEMALRMESHIS, RIEEREQLREFENESHKTANRMAEE, FATHDEH
NS, LUK AR B QIERKPAFMFEAN M EEK,

BATBBEXRBIAS, MARE, HERMARER.
Position: Industry Sales Manager

As Sales Manager for assigned industry, you will report directly to Sales Director, cooperate with
Corporate Industrial Manager and region colleagues, good communication with local team and other
business groups

Your main responsibilities will be:

- Achieve the sales target in the specified Industry field in the area, establish and maintain a good
customer relationship

- Establish and maintain adequate relationship with assigned customers at all levels and build up
long term relation customers in the assigned field

- Develop an annual territory sales plan keyed to customers and driven by the sales and marketing
plans that are to be accomplished;

- Participate in trade and professional associations to keep up to date on new developments, be
proactive and creative in exploring market opportunities;

If interested, please send your CV with a covering letter to:
%6 : kmic.hr@krohne.com
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- Track the competitors’ information and marketing trend of assigned industry; actively communicate
with the marketing team in updating the industrial market information, preparing and organizing
marketing activities & events within the assigned territory;

- Review sales forecast and project funnel to Sales Manager;

- Coordinate the pre-sales service for customer as the sales, be the interface between Krohne and
the customer

- Key project following up, responsible for brand spec-in

Qualification and Competence:

Minimum requirement for the candidate:
- Bachelor degree with major in Instruments, automation or related discipline.

- Atlease 5-8 years working experience in related industry.
- Previous direct sales responsibility for distribution and end user markets required.

- Managerial skills of planning, organizing and controlling and a high degree of interpersonal skill
are required are also necessary

- Initiative, self-motivated, independently, willing to take challenge and work under pressure.

- A proven achiever and results-oriented individual who is self-confident and possesses and
practices a positive can-do attitude.

- Someone with excellent personal and professional presence.
- Ateam player; personable, outgoing and aggressive, but not abrasive.

- Good communication skills; Fluency in written and oral English.

If interested, please send your CV with a covering letter to:
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