» Achieve more
with KROHNE

P> measure the facts

AR E T

RIpEEERA (EFR: KROHNE)

BIETF 19214 HIKROHNE (7R : RIfE) S TEEHFHE, B—KBAOTHEAMEFSREMN
RAIRFLUNENHZWEFRE LT (ERTIER, ETINESNY, MEARBSEESE
NESRAZE, sARFPRE—NUNERRSR; BN, teEsdsmzINRRNE, AARE
ITESEHMNERASR., . BRMZES, KROINEEFBZOLNMEWR— “BliEHEH" —RAeERmEEA
BIMEEARI; KK, EMERRINNRERES, FHBIKROHNEIAMIZAN .

M2 (B8 BRATF (FFR: KMIC) {EARBEBEXRPEXNHERBIPENHE
RS OBBIRAT KA FRESRTIBE~ROEE . BRI WIARS . HNIFE0RS.
RAEBENRAELE, LR, KRR BN TN BER. FE. ERFMREHEL, HELZER
SHXEMRBSHERFRSZF L, RMNBILRIS. ABRFPREHBRS RFEERS. ARRR
TaEMALRMESHIS, RIEEREQLREFENESHKTANRMAEE, FATHDEH
NS, LUK AR B QIERKPAFMFEAN M EEK,

BAVBBERMBAT, MARE, HERBRRREE.

Position: Multinational Key Account Sales

As Sales for Multinational Key-Accounts, you will report directly to the Multinational Key-Account
Management Team Leader.

Your main responsibilities will be:

- To maintain and keep improving existing customer relationship, and develop new customers and
new businesses to grow this company's business with multinational key-account customers

- To continuously cultivate relationships with important contact persons on the customer side in
order to identify the customer needs and business opportunities

- To take initiatives and be responsible for sales proposals in joint efforts with inside sales support
and be responsible for the result.

- You will be the key contact for all issues concerning your client and you will ensure smooth order
recording, production, delivery, invoicing and collection of payment, etc.

If interested, please send your CV with a covering letter to:
46 : kmic.hr@krohne.com
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- To set up and meet the annual sales budget.

- You will work regularly on projects with other departments (such as production factory, technical
support, sales colleagues etc.

Qualification and Competence:

Minimum requirement for the candidate:

- Auniversity degree in engineering, automation or instrumentation related.

- knowledge of instrumentation products and the industry preferred

- Minimum 5 years plus sales experience in instrumentation field.

- Mother tongue in Mandarin, fluent in spoken and written English.

- Excellent interpersonal skills including negotiation skills, persuasive communication skills.

- Persistent, Team spirit, Goal oriented, self-motivated, analytical thinking, proactive and well
organized.

If interested, please send your CV with a covering letter to:
4 : kmic.hr@krohne.com
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